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1Data for the report is based on completed gift records in our database as of March 1, 2024. 

BNY Mellon Wealth Management’s 2024 Charitable Gift Report assesses the philanthropic landscape, levels of giving over the past five years and donor 

behavior to provide insights, context and benchmarks.

This report provides analytics and observations on the charitable gift annuity (CGA) and charitable remainder trust (CRT) activity during the calendar year 

2023 for 103 nonprofit organizations and the BNY Mellon Charitable Gift Fund.1

Charitable Gift Report Highlights

HIGHLIGHTS FROM 2024 GIFT ACTIVITY

• Year-over-year (YOY) increase in gift annuity activity and 
decline in trust activity

• Increase in median gift annuity of nearly 50% to $49,500

• Number new charitable trusts declined 50% YOY and 
average value declined by 23%

• Contributions to and grants from the BNY Mellon 
Charitable Fund decreased YOY with both metrics 
returning to 5-year averages

ORGANIZATIONS REPRESENTED IN THIS REPORT:

58%Education: 

19%Faith-Based:

13%Social Services/Other: 

6%Cultural:

4%Health Care: 
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The World Around Us – Economic Impact & Philanthropic Landscape

ECONOMIC IMPACT

• Recession uncertainty

• Lingering Inflation 

• Market resilience 

PHILANTHROPIC LANDSCAPE

• Legacy IRA Act

• Higher American Council on 
Gift Annuities (ACGA) Rates

• Decreased Giving 
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Gift Annuity Activity Returns to Normal

20232022202120202019

605390507460617Number of Gifts

$55,612,035$34,168,640$55,086,888$43,313,022 $67,850,911 Total Gift Amount

$4,217,101$2,550,294$3,399,369$2,786,756 $4,384,830 Annual Payments

$49,572$25,000$25,000$25,000 $30,000 Median Gift Size

$91,921$87,612$108,653$94,159 $109,969 Avg. Gift Size

7879797977Median Donor Age

7879797977Avg. Donor Age
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Gifts Greater Than $50k Make Up 90% of Total Gift Amount

% 

Gift Amount 

Gift 

Amount

% 

Contracts 

# of 

Contracts
Category

<1%$       75,1072%141) Gifts < $10,000

10%$    5,808,49848%2902) Gifts $10,000 - $49,999.99

16%$    8,877,55327%1643) Gifts $50,000 - $99,999.99

34%$  18,912,47219%1174) Gifts $100,000 - $499,999.99

10%$    5,590,6171%95) Gifts $500,000 - $999,999.99

29%$  16,347,7882%116) Gifts >= $1,000,000

$  55,612,035605
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Deferred and Flexible Gifts Are Underutilized

Value of ContractsNumber of Contracts Type

79%86%Standard

21%14%Deferred/Flexible
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Average Gift Amount for 60–69 Year-Old Cohort Increases

2019                              2020                              2021                                2022                 2023

$151,412

$99,484

$82,667

$72,698

$56,069

$40,468

Average Gift Amount Percent of New Gifts

<50 <50 <50

<50 <50

50-59

50-59 50-59

50-59 50-59

60-69

60-69

60-69

60-69

60-69

70-79 70-79

70-79

70-79

70-79

80-89 80-89

80-89 80-89

80-89

90+ 90+

90+ 90+

90+

1

2

3

4

5

6

11%

35%

9%

42%

1%

2%

WM-538147-2024-04-30



9

New Donors Outpace Repeat Donors For First Time in 5 Years

Median GiftAverage Gift% of Total Gift Type

$50,000 $90,676 49%Repeat Donors

$50,000 $93,23851%New Donors
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Donors From California Make Larger Gifts Than National Average

21%
PACIFIC

__________

Average Gift Value

$121,000

8%
WESTERN

__________

Average Gift Value

$51,400

16%
CENTRAL

__________

Average Gift Value

$91,400

30%
SOUTHERN
__________

Average Gift Value

$96,800

25%
NORTHERN
__________

Average Gift Value

$69,700
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Missed Opportunity for Tax and Estate Benefits of Non-Cash Gifts

Non-Cash Gifts vs. S&P 500 IndexCash vs. Non-Cash Gifts Count

Cash
62%

QCD
24%

Non-Cash
14%

Cash QCD Non-Cash

 -

 1,000

 2,000

 3,000

 4,000

 5,000

 6,000

0%

5%

10%

15%

20%

25%

30%

2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023

% of Total Non-Cash S&P500
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1Payout rate based on recommended ACGA rates as of January 1, 2023, for a 78-year-old donor.

Charitable Gift Annuity

COMPOSITE DONOR PROFILE

Median age of 78 years old, down from previous year

New donor(s) or Repeat donor(s)

Residents of TN, FL, NC or CA 

Giving in October, November or December

Giving to organizations outside state 

Giving to educational institutions

$49,500 cash gift, almost 2x prior year

Payout rate1 7.2%, up from prior year 
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Charitable Gift Annuity Program

STRATEGY RECOMMENDATIONS:

• Align gift acceptance policy minimums and maximums for donor age and gift 

amounts with the long-term objectives and risk tolerance of your CGA program.

• Proactively contact existing and prospective donors about using a Qualified 

Charitable Distribution (QCD) to fund a gift annuity with your organization.

• Encourage donors to maximize tax and estate planning benefits of gift annuities 

by donating non-cash assets.

WM-538147-2024-04-30
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Charitable Residuum Remains Well Above 50% Target

20232022202120202019

122711941364893951Number Terminated

76.22%84.40%85.40%72.85%94.03%Residuum %

$39,941,174$43,089,600$48,725,832 $39,719,619 $48,564,153 MV of Terminated Gifts

21.4 Years18.8 Years18.3 Years15.0 Years14.2 YearsAverage Actual Gift Duration

19.3 Years17 Years15.9 Years14.2 Years13.7 YearsMedian Actual Gift Duration

9.83%9.84%8.88%10.96%8.24%Effective Payout of Terminated Gifts

7.09%7.46%7.39%7.89%8.02%Initial Payout Rate Average
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Deferral Controls Risk and Leads to Better Outcomes

2023 Deferred CGA Terminations

Average 

Deferral Length
ResiduumType

3 years107%Deferred

n/a76%Standard

Average Deferral 

Length (Yrs)

Number of 

Terminations
Residuum

Termination 

Year

5.9781118%2019

5.2972179%2020

5.26104248%2021

3.9298139%2022

3.44109107%2023

Deferral Length and Residuum
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You’re Not Alone - Most Organizations Have Exhausted Gifts

Avg Bene Age 

at Gift

Avg Gift 

Duration

Average 

Payout

Number 

of Gifts

% of Clients with 

Exhausted Gifts
Client Segment

7321.98.03%44716%Social Services/Other

7322.38.00%24659%Educational

7124.47.59%9314%Faith-based/Religious

7523.58.22%165%Cultural

7118.77.21%115%Healthcare
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Charitable Gift Annuity Program

STRATEGY RECOMMENDATIONS:

• Implement policies, procedures, and controls to effectively identify and analyze 

concentration, longevity, and other risks inherent with gift annuities.

• Discuss the benefits and advantages of deferred gift annuities with your donors. 

• Develop contingency plans to support exhausted gift annuities.
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Trust Formation and Activity Decline Significantly

PY (2022) 

# Gifts

PY (2022) 

$ Gifts

Client % 

of total

# % of 

Total

$ % or 

Total

No of

Gifts

Gift

Value
Client TypeMajor Gift Type

18$  17,836,79264%57%58%8$  5,429,958EducationalTrust

4$  1,225,10027%36%37%5$  3,507,578Faith-based/ReligiousTrust

5$  4,244,7489%7%5%1$  436,191Social Services/OtherTrust

27$  23,306,640100%100%100%14$  9,373,727

PY (2022) 

# Gifts

PY (2022) 

$ Gifts

Client % 

of total

# % of 

Total

$ % or 

Total

No of 

Gifts

Gift

Value
Client TypeMajor Gift Type

39$  5,156,65590%84%75%36$  2,808,582EducationalTrust

6$  615,53710%16%25%7$  946,928Social Services/OtherTrust

Faith-based/ReligiousTrust

45$  5,772,192100%100%100%43$  3,755,510

New Trust Gifts

Trust Additions
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Age Trends Elusive Due to Strategic Nature of Trusts for Donors

<50

<50

<50

<50

<50

50-59
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70-79 70-79

70-79
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80-89

80-89

80-89

80-89

90+ 90+

90+

90+

90+

1

2

3

4

5

6

20232022202120202019

$995,976 

$728,858 

$349,476 

$171,734 

$131,404 

$95,573 

Average Gift Amount
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1Data is a rolling 15 years based on current client base.

Trust Formation and Payout Percent Decline
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New Data Shows No Growth for Trusts Terminating in 2023

20232022202120202019

95n/an/an/an/aNumber Terminated

86.3%n/an/an/an/aResiduum %

$51,509,414n/an/an/an/aMV of Terminated Gifts

22.9 Yearsn/an/an/an/aAverage Actual Gift Duration

24.0 Yearsn/an/an/an/aMedian Actual Gift Duration
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1Payout rate based on recommended ACGA rates as of January 1, 2023, for a 78-year-old donor.

Charitable Trust Donor Profile

COMPOSITE DONOR PROFILE

Median age of 71 years old, down from previous year

Funding a standard Charitable Remainder Trust 

(CRUT)

Giving to educational institutions, 

faith-based/religious and social services

$584,000 average gift, funding with securities

5.24% average payout rate

WM-538147-2024-04-30
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Charitable Trusts

STRATEGY RECOMMENDATIONS:

 Engage with donors and their advisors to develop giving strategies that align with 

their other tax and estate planning objectives.

 Establish gift acceptance policies and appropriate resources that allow for 

different funding asset options. Work with donors and their advisors to optimize 

those assets for charitable benefits.

 Tailor marketing and donor outreach to target younger donors.

WM-538147-2024-04-30
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Donor Advised Fund Activity Returns to Normal Levels

Average GiftGift Amount Gift CountGift Year 

$22,881$71,272,8993,1152019

$45,007$87,629,0621,9472020

$36,263$136,350,1033,7602021

$104,378$219,401,9512,1022022

$35,842$115,588,9933,225 2023

WM-538147-2024-04-30
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Donors Utilize Securities Effectively to Fund DAFs

$0

$20,000,000

$40,000,000

$60,000,000
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Grants from DAF Increase for Third Year In a Row

$0

$20,000,000

$40,000,000

$60,000,000

$80,000,000

$100,000,000

$120,000,000

2019 2020 2021 2022 2023

Average Grant:         $10,604 $14,753       $7,362                                 $14,784                             $17,470
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Social Services Organizations Receive Most Grants in 2023

$0.00

$10,000,000.00

$20,000,000.00

$30,000,000.00

$40,000,000.00

$50,000,000.00

$60,000,000.00

Cultural Educational Faith-Based/Religious Health Care Social Services/Other

Average Grant:                 $16,801    $30,175       $13,961                                 $8,900                                $16,257
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Donor Advised Funds

COMPOSITE DONOR PROFILE

Median age of 65 years old

$35,800 average contribution

Funding with securities

Giving in December

Recommending grants to social & human services 

organization 

$17,500 average grant

WM-538147-2024-04-30
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Donor Advised Funds 

STRATEGY RECOMMENDATIONS :

 Proactively engage donors to discuss their use of DAFs.

 Implement a marketing strategy that targets donors with an existing DAF.

 Develop process to record, track and thank DAF donors.

WM-538147-2024-04-30
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Charitable Gift Annuity

KEY INSIGHTS:

• Charitable gift activity overall returned to historical trends and gift size increased.

• 24% of all new gifts were funded by a Qualified Charitable Distribution (QCD) 
from retirement accounts, and 51% of QCD funded gift annuities were for the 
lifetime maximum of $50,000.

• Median gift size increased from $25,000 to ~$49,500 due to influx of QCD 
funded gifts at $50,000 limit.

• Younger donors (60-69) have taken the lead as the age cohort with the highest 
average gift amount.

• Cash gifts are still by far the most popular, but there are significant opportunities 
to optimize giving by working with donors to consider non-cash gifts.

• Qualified Charitable Distributions (QCDs) are a powerful new tool for fundraising, 
including the funding of gift annuities.

WM-538147-2024-04-30
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Charitable Trusts

KEY INSIGHTS:

• Trusts are effective vehicles for both philanthropic and wealth planning. As our 

survey indicates, people use charitable trusts as a giving strategy because they 

prioritize benefitting charity.

• There was a significant decrease in new trust activity year-over-year, with total 

new gift amounts and additions to trusts declining by -60% and -35%, 

respectively.

• 86% of all new charitable trusts were funded with non-cash assets, which is the 

reverse of funding source data for gift annuities.

• 14% of all new charitable trusts were funded with real estate, which continues to 

be a viable gifting option as real estate values continue to appreciate.
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Donor Advised Funds

KEY INSIGHTS:

 Donor Advised Funds are a simple and versatile tool that donors can utilize for 

both tax planning and philanthropic purposes.

 75% of contributions were made in 4Q (October to December).

 93% of contributions were funded with non-cash assets, however cash gifts were 

10x’s larger on average (average gift - $231,000 cash, $21,000 non-cash)

 Highest proportion of contributions from new donors were between $10,000 and 

$50,000

 Granting in 4Q elevated (43% of transactions, 25% of dollars), but lower 

amounts on average ($10,000 in 4Q vs. $17,500 entire year)

 Social and Human Services Organizations receive the most grants in both 

number and dollar amount

WM-538147-2024-04-30
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This material is provided for illustrative/educational purposes only. This material is not intended to constitute 
legal, tax, investment or financial advice. Effort has been made to ensure that the material presented herein is 
accurate at the time of publication. However, this material is not intended to be a full and exhaustive 
explanation of the law in any area or of all of the tax, investment or financial options available. The 
information discussed herein may not be applicable to or appropriate for every investor and should be used 
only after consultation with professionals who have reviewed your specific situation.

The Bank of New York Mellon, DIFC Branch (the “Authorized Firm”) is communicating these materials on 
behalf of The Bank of New York Mellon. The Bank of New York Mellon is a wholly owned subsidiary of The 
Bank of New York Mellon Corporation. This material is intended for Professional Clients only and no other 
person should act upon it. The Authorized Firm is regulated by the Dubai Financial Services Authority and is 
located at Dubai International Financial Centre, The Exchange Building 5 North, Level 6, Room 601, P.O. Box 
506723, Dubai, UAE.

The Bank of New York Mellon is supervised and regulated by the New York State Department of Financial 
Services and the Federal Reserve and authorized by the Prudential Regulation Authority. The Bank of New 
York Mellon London Branch is subject to regulation by the Financial Conduct Authority and limited regulation 
by the Prudential Regulation Authority. Details about the extent of our regulation by the Prudential Regulation 
Authority are available from us on request. The Bank of New York Mellon is incorporated with limited liability 
in the State of New York, USA. Head Office: 240 Greenwich Street, New York, NY, 10286, USA.

In the U.K. a number of the services associated with BNY Mellon Wealth Management’s Family Office 
Services– International are provided through The Bank of New York Mellon, London Branch, One Canada 
Square, London, E14 5AL. The London Branch is registered in England and Wales with FC No. 005522 and 
BR000818.

Investment management services are offered through BNY Mellon Investment Management EMEA Limited, 
BNY Mellon Centre, One Canada Square, London E14 5AL, which is registered in England No. 1118580 and 
is authorized and regulated by the Financial Conduct Authority. Offshore trust and administration services are 
through BNY Mellon Trust Company (Cayman) Ltd.

This document is issued in the U.K. by The Bank of New York Mellon. In the United States the information 
provided within this document is for use by professional investors. 

This material is a financial promotion in the UK and EMEA. This material, and the statements contained 
herein, are not an offer or solicitation to buy or sell any products (including financial products) or services or 
to participate in any particular strategy mentioned and should not be construed as such. 

BNY Mellon Fund Services (Ireland) Limited is regulated by the Central Bank of Ireland BNY Mellon 
Investment Servicing (International) Limited is regulated by the Central Bank of Ireland. 

Trademarks and logos belong to their respective owners. 

BNY Mellon Wealth Management conducts business through various operating subsidiaries of The Bank of 
New York Mellon Corporation.

©2024 The Bank of New York Mellon Corporation. All rights reserved.

Disclosure Appendix
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